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Niche winners are afocus, as shown by our investment in AMMEGA



2018 AUM ANNOUNCEMENT

Important note

All figures related to assets under management (AuM) and investments are preliminary figures based on
management’s estimates for the 12-month period ended 31 December 2018 and as such are subject to change.

Figures provided have been rounded for presentation purposes and in certain instances rounding anomalies may
arise.
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AUM DEVELOPMENT 2018

Breakdown of assets raised in 2018

By structure

By asset class

Private infrastructure
11%
(2017: 16%)

Private real estate
13%
(2017: 22%)

EUR
13 billion

Private equity
39%
(2017: 36%)

Private debt
37%
(2017: 26%)

Assets raised
e % in mandate solutions:

e %inclosed-ended programs:

e %inliquid/semi-liquid programs:

Assets under management
e %inmandate solutions:

e %inclosed-ended programs:

e %inliquid/semi-liquid programs:

s

~45%
~35%
~20%

~40%
~40%
~20%

 Partners Group



AUM DEVELOPMENT 2018 5

EUR 10.9 billion net AuM growth in 2018

Total assets under management development (in EUR billion)

-4.8 +2.4
Tail-downs: -3.8 _
Others +1.3 EUR 728 ;gﬂzggi E:
Redemptions: -1.0 FX+1.1
EUR 61.9
Full-year Full-year
guidance guidance
provided: provided:
+11to+14 -4.5t0-5.5
2017 New money/ Tail-downs & FX & others? 2018
commitments redemptions?!
1Tail-d &red tions: tail-d ist of maturingi t t (typically closed-ended struct ); red ti tem f liquid and i-liquid i
proaglrarz\g\/?j2ot;/ioil’zzl\l/lo)lj15 al owns consist o maturing Investment programs (typically closed-ended structures); reaemptions stem rrom liquia anda semi-liqul 3 : Partners Grou

2 Others: consist of performance and investment program changes from select programs. WY REALIZING POTENTIAL IN PRIVATE MARKET
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Client demand spread across all asset classes

Assets under management development 2018 (in EUR million)

2018 2018

EUR AuM New money/ Other

2017 commitments factors?

Private equity 31,656 5,160 -844
Private debt 11,206 4974 -819
Private real estate 10,760 1,711 -136
Private infrastructure 8,314 1,423 -559

Total AuM 61,936 13,268 -2,358

'\‘._..W

_ Partners Group

1 Other factors: consist of tail-downs, redemptions, currency effects and others (i.e. performance and investment program changes from select programs).
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Sustained growth in AuM over the last decade

Total assets under management? (in EUR billion)

: 72.8
Development since 2008 AuM
e Employees: 13.3% p.a. 61.9 #1203
e AuM:16.7% p.a. 34.2 #1036[f employees

46.0 #930
37.6 #840
31.6
24.1 278 #701 v
1 20.7 ) 4625
126 155 6.6 #574
55 &6 | #334 | #361 o
: 4175 | #273

#137

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

 Partners Group

1 Assets under management exclude discontinued public alternative investment activities and divested affiliated companies. Vi
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PLATFORM OVERVIEW 9

We are a long-term partner to business

e EUR 73 billion assets under management

; . Pal‘tIleI’S GI’OLIp e >1,200 professionals

‘\'EN\:.!W REALIZING POTENTIAL IN PRIVATE KETS ® 19 Offices glOba“y

Corporate equity EUR 36 billion AuM? e Board and Management are aligned on
e c()snsumer & S—— targets, value f:regtlon plans and
erV'Ces strategy pre-signing
Voyage Cave [ ETOUS & ClVICa
w ote F—O'R“'M : :_E_I(-;!é-- GIobolLomc
pci Cerba HealthCare ¢ BME% qmma‘wmm | thRT—)SISF.é”‘W'EI:mﬂE? . IVC / Operating Directors are aCtiVe
PHARMA SERVICES 2 rean SETEVIZNE W SP' G|0b3| . .
board members, advisors to projects and
Real assets / financing EUR 37 billion AuM2 coaches to management
Real asset
Infrastructure Real estate . Financin . . . .
services s e Project management office is installed
ol i . . .
rerm;‘C:E‘RKUR man N[§ | Wradiclogy partners to coordinate and implement strategic
ﬁ OFFSHORS FONCIA ¢ o ch . JLA plans
(L) RAVEN wecem | | @ winERE

1 Corporate equity includes Partners Group's private equity AuM as of 31 December 2018. Partners Group

2 Real assets / financing includes Partners Group's AuM relating to private real estate, private infrastructure and private debt as of 31 December 2018. QY  ccauiziNG POTENTIAL IN PRIVATE M
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Partners Group 2018 investment platform overview

Investment platform update USD 19 billion! invested across the globe

Professionals

. ) North Asia-Pacific/
e >1,200 professionals across 19 offices globally America Rest of World
Investments!?
29 direct 42 direct 7 direct
e USD 19.3 billioninvested in private markets investments investments investments

opportunities on behalf of our clients
e USD 11.5 billiondirect assets

e USD 6.3 billion invested in equity

e USD 5.2 billion invested in debt m «ﬁ’

« USD 7.7 billion portfolio assets s f
e USD 5.2 billion secondary investments r P .
e USD 2.5 billion invested with select best-in- T
class managers in the private markets industry »
Realizations ?

e USD 134 billioninunderlying portfolio realizations

i Partners Group

1 Figures exclude investments executed for short-term loans, cash management purposes and syndication partner investments. IJ/ REALIZING POTENTIAL IN PRIVAT



PLATFORM OVERVIEW 11

Only the most attractive assets on a global basis are selected for investment

Deal flow 2018

Direct assets Portfolio assets

492 private markets
Private equity : managers

assets

Private debt o
USD 145 billion

Private real estate portfolios

SINEISIIE RS - -- -

3% invested
# 78 executed?

Executed USD 6.3 billion in equity USD 5.2 billion in secondaries
USD 5.2 billion in debt USD 2.5 billion in primaries

Partners Group

REALIZING POTENTIAL IN PRIVATE MARKETS

1 USD 6.3 billion invested in 31 equity investments and USD 5.2 billion invested in 47 debt investments; debt investments exclude investments executed for
short-term loans, cash management purposes and syndication partner investments.



PLATFORM OVERVIEW
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Private markets investment activities in 2018 across the globe and all asset classes

Private markets investments! during 2018

North

ot Europe Portfolio
meglca UsD 36% assets
47% 19 billion 40%

Asia-Pacific/
Rest of World
17%

1 Figures exclude investments executed for short-term loans, cash management purposes and syndication partner investments.

USD ,

19 billion Direct
assets
60%

Partners Group

l-}/ REALIZING POTENTIAL |



PLATFORM OVERVIEW

Business & corporate development focus 2019

13

Clients

e Raising flagship programs
across all asset classes

e Strengthening client
collaboration with
"evergreen" mandates

s Strategic allocationdecision
(in USD or % of overall AuM)

}

Exposure . Increase?
<+—— maintain —»

build up

y1l y2 y12 y15

For illustrative purposes only. 1 Management estimates.

Partner to business

e Building out our Industry
Value Creation team

e Broadening our Operating
Directors circle

We actively engage with our
portfolio companies and
drive value through
entrepreneurial ownership
on portfolio company boards.

Operational excellence & culture

e Ensuring operational

excellence across the firm

e Preservingour culture &

values despite strong growth

Number of employees!

>1,500
1,203

840

2015 2018 2021e

Partners Group

@ REALIZING POTENTIAL IN PRIVATE |
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INVESTMENT OUTLOOK
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Relative value: core views and investment themes change over time

2010: buying
quality assets
at trough earnings

BUYING QUALITY ASSETS

AT TROUGH EARNINGS

e Earnings bottoming out
but top-line growth to
remain below trend

e Focuson stable, "real"
assets

e Mezzanineis the sweet
spot in private debt

Source: Partners Group Private Markets Navigator.

2012:in a period of
stagnation, proactive
ownership is pivotal

PROACTIVE OWNERSHIP IS PIVOTAL

_) !‘..mr;cl_s Group

e Assetflation but low top-

line growth

Bifurcated markets in real
estate and infrastructure,
crowded core space

e Attractive supply-demand

imbalance in debt space as
lenders retreating

2014/16: assetflation
losing steam, search for
transformative growth

QQA\-

™
v O l?annestroup

ASSETFLATION L

CREATE VALUE A

Amid elevated valuations,
valuation upside limited

Seek stable assets
benefiting from
transformative growth

Increased focus on value
creation

2019: strong governance
and value creation skills
are key to outperformance

G Partners Group

e Continued modest growth
but rising global challenges

e Disciplined asset selection
for downside protection

e Strongemphasison
"thematic sourcing" driven
by global megatrends

. Partners Group

3
WY REALIZING POTENTIAL IN PRIVATE MARKETS
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Strong emphasis on "thematic sourcing" to identify best-in-class businesses

Consumer

Personalization and
Customization

e Niche market leaders
e Co-manufacturing

Lifestyle & Sustainability

e Health and wellness

e Infant markets

e Pet products and services

Premiumization &
emerging middle class

e Aspirational brands

e High growth categories

Digitization

e Deep customer insights

e Channel/ product disruption
e Customer engagement

Industrials

Automation
e Visionsensors, MEM sensors
and drives

e Industrial consumables

Modern logistics

e Integrators

e Material handling systems
e Machine vision

Adv. manufacturing

e 3D-printing

e Technical components
e Predictive maintenance

New materials
e Ceramics

e Metallurgic
e Nano-tech

_ Bus&Fin Services

v

Ambulatory multi-site
e Employer on-site
e Physical therapy

Outsourced Device
Manufacturing

e Orthopedics
e Multi-line outsourcers

Life Science Supplies and
Reagent

e Genomic based supplies
e Calibration standards

Physician Practice
Management

e Single specialty
e Multi-specialty

Financial Services
e Off-balance sheet Fls

e Payment and transaction
banking

BPO
e Solutionsfor non-core
functions

e Technology solutions

Testing, Inspection & Cert.

e New technologies and
regulation

e Rising end-user expectations

Commercial Services
e Industrial / onsite service
e Residential services

T™MT

Enterprise software

e B2Benterprise software
e PaaS/SaaS models

e Cyber security software

IT services & infrastructure

e IT network & data center
services

e |OT and edge computing

IT & tech outsourcing

o {XJAAS (anything as service)
e Digitalization

e Outsourced Product Dev.

Big data

e Bigdataintelligence
e Bigdataanalytics

e Database platform

Note: bullet points in black highlight sub-sectors with active investment opportunities. Bullet points in gray highlight future areas of focus for research or investment.

For illustrative purposes only. Source: Partners Group Private Markets Navigator, Outlook 2019

~_, Partners Group

WY ReaLiZING POTENTIAL IN

RIVATE MARKETS



INVESTMENT OUTLOOK 17

Private equity: creating a global leader in mission critical belting solutions

Focus Automation drives industrial consumables demand

Facilitate growth and T

oo = i QMEGADYNE{HmEraaI Beltec
resilience through | 2

active ownership

Platform companies Industry: Industr!als, Automation, Investmen.t rationale
where we buy add-on firms Industrial consumables e Attractive market supported by strong secular
to grow the platform Assets: AMMEGA (Ammeraal growth driven by global industrial automation

Beltech & Megadyne Group) e Vision to create a category leader in power
transmission & lightweight conveyor belting

Niche winners Sites: >25 manufacturing sites! &

with particularly strong >100 sales branches! Partners Group value creation

products or services HQ: Netherlands (AB), Italy (MD) e Unique investment opportunity

Employees: >5,0001 e Active governance
Fra!nchlse compaples EV: EUR 2 billion ° Strateg.lc growth opportunities
with strong c.Ic-?fenswe Closing d | & Sep 2018 e Operational excellence
capabilities osing date: July (AB) & Sep 2018 (MD) Merger synergies
Source: Partners Group; Company information. For illustrative purposes only. There is no assurance similar investments will be made. Partners Group

1 As of December 2018. Abbreviations: AB: Ammeraal Beltech, MD: Megadyne Group, HQ: headquarters, EV: enterprise value. 'J*’ REALIZING POTENTIAL IN PRIVAT KETS
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Private debt: financing the expansion of one of the largest private school operators

Focus
Protecting capital
in a competitive
market
Creative structures Industry:
to support cash flow and Asset:
working capital needs
Sites:
Attractive sub-sectors
with strong underlying Geography:

growth fundamentals )
Equity partner:

Buy & build strategies
to provide add-on financing
in a timely manner

Source: Partners Group, Company information. For illustrative purposes only. There is no assurance that similar investments will be made. Vs

Total second lien:

Investment date:

Direct loans in Asia-Pacific: cross-border and non-bank institutional financing

v:\-

AL —

Spring Education Group SR »=

* NOBEL LEARNING 3 . .
CCOMMUNITIES e A

Investment rationale

e One of the largest multi-brand pre-K through
12th grade private school operatorsin a
resilient and growing sector

M .ePort
== MONTESSORI

STRATFORD
s ‘) scHool

Education

Spring Education
Group

>220 facilities across
18 states

United States

e Creation of geographically more diversified and
complementary private school service in the US
Partners Group value creation

e Support the acquisitions with subordinated
financing to create the largest US private pre-K
to 12th grade education platform

e Provision of reliable direct lending financing
solution in choppy market environment

Primavera Capital
USD 225 million
July 2018

Partners Grou

REALIZING POTENTIAL IN PRIVA MARKET
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Private markets outlook: real assets

19

(3 Partners Group

REALIZING POTENTIAL IN PRIVATE MARKETS

Entrepreneurial ownership holds the key
to private markets outperformance

Private Markets Navigator

Corbiead Private Equity Integrated Investments Americas | Adam Howarth Head Portfolio Management Americas

Real estate sub-sector matrix: relative value focus areas and investable universe

Residential | office [ industal
'v"' v

Residentizl to let CBD development L logistics
# Expanding cities » Cities with supply constraints » Regional distribution centers
# Arezs with mass market appezl » Active pre-leasing markets » High-bay/cross-docked

Eg5 E g Australian East Coast
Residential to sell CBD repositioning Last mile logistics
# Micro living » Capex-starved assets » Urban infill locations
* Amenitized urban locations » Submarkets with competitive rents | | » Flexible assets

Eg Paris Eg Chicago
Affordable housing Mon-CED development Light manufacturing
# Keyworker housing » Established office hubs » Hi-tech industries
# Discounted market rents » Public transport connectivity » Established industrial hubs

g Denver E g Shanghal

Student housing Mon-CED repositioning Hybrid office-industrizl
# Strong student communities » Areas with good transport links » Space with up to 30% office content)
# Off-campus offering # Light product assembly

» Properties with adjacent amenities

E g Raleigh-Durham

Retail

Regional shopping centers®
# Premium fashion
# Leisure/food & beverage

District shopping centers*
» Food & non-food
+ Discount retailer-anchored

Grocery units”
* Convenien Ting
# Urban infill locations

Retail warehouses®
# Mixed product offering
# Click & collect potential

portfolios
» Properties with established
trading history

Co-working®
» Flewble offer
* Freehold or leased estate

Senior housing
» Demographic-driven offering
» Independent living

Urban mixed-use
» “Work-live-play” offering
» Gentrifying suburbs

Infrastructure sub-sector matrix: relative value focus areas and investable universe

Tramsport/logitics | power |
e

| Energy infrastructure
—

Transport logistics Ancillary power

# Integrated supply chain services | |« Distributed generation

# Multi-modal transportation # Installation of power supplies
= Airfrailfwater transportation » Utility scale battery storage

equipment leasing

Energy management

» Metening/sub-metering

» Energy equipment leasing
» Litility location services

Public services.
# Transport solutions.
mohbility as a service

* Smart cities

Ports Renewszble -wind/solar Transmission

= Port operations « Building core offshore wind » Electric transmission

» Terminal logistics development: # Platform expansion of onshore » Smart grids

= Automation of towage & wind & solar . alone transmission
freight handling » Integrated renewables platforms networks

Health

» Elderly care/child care
» Medical facilities

Surface transportation Renewable - other

# Public transportation # Hydro

s & short line rails = Waste-to-energy solutions
xt generation mability = Biomass

parking/eVehicle infrastructure

Distribution

® Gas & electric utilities

» District heating/cooling

» Piped energy distribution
systems

Housing & education

» Higher education asset
CONCEssions
* Stud

Afrports Conventional
» Terminal concessions # Thermal generation that is

= Regional airports complementary to renewables
« Consclidation apportunities for | = Gas
fined-baze operators » Co-generation

Midstream
» Gathering & processing

natural gas/natural gas liquids
» Storage solutions

#» Pipelines for refined products/

Civic and wtilities

» Community & sports
» Local governmenit Facili

For illustrative purposes only. Source: Partners Group Private Markets Navigator, Outlook 2019
* Currently outside of our investment focus. Note: bullet points in black highlight Partners Group focus areas.

Social infra/PPPs

» Digitization of public services manitoring

= Public/private health services = Wholssale connectivity

# Building & convenience u

ent/military housing

Communications

Specialty communications
Ny Communications
# Metwork management &

Fiber

# Network builds for Telcos
# End-user/bridging rural divide

Diata centers

tilities # Hyperscale data centers
# Asset carve-outs from strategics
# Regional/edge data centers

Towers/masts

# Support 5G and higher data rates

# Telecom towers, small cells

= Net-co solutions: asset
carve-outs from Telcos

Partners Group

REALIZING POTENTIAL IN PRIVATE MARKETS
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2018 realization and partial realization examples

Private equity Private debt

Switzerland: VAT Group AG Hong Kong: Trimco International? France: Alltub US: Acrisurel

VAT TRIMCO

PASSION. PRECISION. PURITY.

0..0 ACRISURE

Leading developer and manufacturer  Global supplier of labels, tags and Global producer of aluminum tubes  Retail brokerage with local insurance
of high-end vacuum valves brand identification solutions & cartridges and aerosol cans and benefits agencies and specialties
Private real estate Private infrastructure

US: Aventine China: Pacific Century Place, Beijing Japan: Japan Solar US: Silicon Ranch Corporation

A 574-unit, Class A apartment A mixed-use property in a prime Platform of Japanese Developer, owner and operator of
property in Alexandria, Virginia office area in Beijing, China solar power assets solar energy facilities in the US

USD 13.4 billion gross portfolio realizations in 20182

Past performance is not indicative of future results. For illustrative purposes only. There is no assurance that similar investments/realizations will be made. 0o P
1 Partially realized. 2 Realizations from underlying investments/portfolio to Partners Group's advised vehicles converted to USD using FX rates as of the respective ~_~.f. Partners Group
transaction date. « W REALIZING POTENTIAL IN PRIVATE M
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Expected client demand in 2019

AuM, client demand and other effects (in EUR billion)

Full-year 2019 expectations

13-16 Client demand

133 778 l i

13.3
. 61.9

! Tail-downs &
1 (-6.5to-7.5
0a ﬁ 54.2 (-2.4) 6sto-75 ) redemptions® __
. 46.
- 6.0 (-5.5) us +/- FX & others?
37.6 (-10) 41 Tail-downs & — Total AuM
(00) -2.6 Tail-do.wns s redemptions!? - otalAu
-24 Tail-downs & redemptions? 124
Tail-downs & redemptions? EX & others?
redemptions? -1.5
+2.4 +1.6 FX & others?
EX & others? FX & others?
2015 2016 2017 2018 2019

1 Tail-downs & redemptions: tail-downs consist of maturing investment programs (typically closed-ended structures); redemptions stem from liquid and semi- P
liquid programs (~20% of AuM). £ Gnd Partners GrOll

2 Others: consist of performance and investment program changes from select programs. WY REALIZING POTENTIAL IN PRIVATE MARKET



Contacts

Investor relations contact:

Philip Sauer

T+4141784 66 60
philip.sauer@partnersgroup.com

Media relations contact:

Jenny Blinch
T+442075752571
jenny.blinch@partnersgroup.com

Zugerstrasse 57

6341 Baar-Zug

Switzerland

T +4141784 6000
partnersgroup@partnersgroup.com

www.partnersgroup.com

5 / I“E

. Partners Group
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Disclaimer

NEITHER THE INFORMATION IN THIS DOCUMENT NOR ANY RELATED MATERIALS MAY BE TAKEN OR TRANSMITTED INTO THE UNITED STATES OR DISTRIBUTED OR REDISTRIBUTED,
DIRECTLY OR INDIRECTLY, IN THE UNITED STATES, AUSTRALIA, CANADA OR JAPAN.

This presentation is strictly confidential to the recipient and has been prepared by Partners Group Holding AG (the "Company") solely for information purposes and use at the presentation to the
respective recipient ("Presentation"). All sources, which have not been otherwise credited, have been derived from Partners Group. The information contained herein consists of slides solely for use
at the Presentation. By attending such Presentation, you agree to be bound by the following terms. Figures provided have been rounded for presentation purposes and in certain instances rounding
anomalies may arise.

This Presentation may not be reproduced, retransmitted or further distributed to the press or any other person or published, in whole or in part, for any purpose. Failure to comply with this
restriction may constitute a violation of applicable securities laws. This Presentation does not constitute or form part of and should not be construed as, an offer to sell or issue or the solicitation of
an offer to buy or acquire securities of the Company in any jurisdiction or an inducement to enter into investment activity. No part of this Presentation, nor the fact of its distribution, should form
the basis of, or be relied on in connection with, any contract or commitment or investment decision whatsoever. This Presentation does not constitute a prospectus or a similar communication
within the meaning of article 752, 652a and/or 1156 of the Swiss Code of Obligations ("CO") or a listing prospectus within the meaning of the listing rules of the SIX Swiss Exchange.

Neither the Presentation nor any copy of it may be taken or transmitted into the United States of America, its territories or possessions, or distributed, directly or indirectly, in the United States of
America, its territories or possessions. Any failure to comply with this restriction may constitute a violation of U.S. securities laws. The Presentation is not an offer of securities for sale in the United
States. The Company's securities may not be offered or sold in the United States except pursuant to an exemption from, or transaction not subject to, the registration requirements of the Securities
Act.

Additional restrictions may apply according to applicable securities laws of other jurisdictions, including, without limitation, the European Union, Canada, Australia and Japan.

The information contained in this Presentation has not been independently verified. The Company is not under any obligation to update or keep current the information contained herein.
Accordingly, no representation or warranty or undertaking, express or implied, is given by or on behalf of the Company or any of their respective members, directors, officers, agents or employees
or any other person as to, and no reliance should be placed on, the accuracy, completeness or fairness of the information or opinions contained herein. Nothing herein shall be relied upon as a
promise or representation as to past or future performance. Neither the Company nor any of their respective members, directors, officers or employees nor any other person accepts any liability
whatsoever for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with the Presentation.

This Presentation includes forward-looking statements, beliefs or opinions, including statements with respect to plans, objectives, goals, strategies, estimated market sizes and opportunities which
are based on current beliefs, expectations and projections about future events. The words "believe," "expect," "anticipate," "intends," "estimate," "forecast," "project," "will," "may," "should" and
similar expressions identify forward-looking statements. The forward-looking statements in this Presentation are based upon various assumptions, many of which are based, in turn, upon further
assumptions, including, without limitation, management’s examination of data available from third parties. Although the Company believes that these assumptions were reasonable when made,
these assumptions are inherently subject to significant uncertainties and contingencies which are difficult or impossible to predict and are beyond its control, and the Company may not achieve or
accomplish these expectations, beliefs or projections. Neither the Company nor any of its members, directors, officers, agents, employees or advisers intend or have any duty or obligation to
supplement, amend, update or revise any of the forward-looking statements contained in this Presentation. The information and opinions contained herein are provided as at the date of the

Presentation and are subject to change without notice.

. Partners Grou
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