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INVESTMENT REVIEW 2019 & OUTLOOK 2020 3

Continued successful investment activities across the globe and all asset classes

Partners Group's private markets investments? (in usD billion)

19.3 Portfolio USD Direct
assets 15 billion assets
32% 2019 68%
14.8
13.3
11.7 H2
9.7 “
Europe
33%
North USD
" Arggf,/'ca 15 billion
6.9 ° 2019
Asia-Pacific/
2015 2016 2017 2018 2019 Rest of World

17%

1 Figures include add-on investments but exclude investments executed for short-term loans, cash management purposes and syndication partner investments. ey P t G’
Direct equity investment include all direct private equity, direct infrastructure and direct real estate investments (including direct secondary transactions where £ a-r ners roup
Partners Group has a controlling interest). WY REALIZING POTENTIAL IN PRIVATE MARKETS
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Only the most attractive assets on a global basis are selected for investment

Deal flow 2019

Direct assets Portfolio assets

: . ~500 private markets
Private equity : managers

Private debt assets
~USD 165 billion

Private real estate portfolios

3% invested
#75 executed?

Executed USD 6.3 billion in equity USD 2.7 billion in secondaries
USD 3.8 billion in debt USD 2.0 billion in primaries

1 USD 6.3 billion invested in 40 equity investments and USD 3.8 billion invested in 35 debt investments; figures include add-on investments but exclude
investments executed for short-term loans, cash management purposes and syndication partner investments. Direct equity investment include all direct private
equity, direct infrastructure and direct real estate investments (including direct secondary transactions where Partners Group has a controlling interest).

I’ Partners Group

REALIZING POTENTIAL IN PRIVATE MARKETS
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Lower exit volumes in Q1 2019 caused by market uncertainty mitigated by

reasonably benign exit environment throughout the rest of the year

Despite challenging market conditions in 2019, we successfully divested assets and businesses

Global private equity buyout Partners Group's underlying gross portfolio

exit activity! ! realizations
(in USD billion) ! (in USD billion)
508 ! 134
l 11.8
410 20 (2 | 102 11.0
H2 363 < l '
311 :
H2 H2 : 76 H2
H2 H2 ! 6.3
H1 !
Q1 l
H1 Q1 H1 Al H1 l | a
1 Q1 |
< Q1 !
2015 2016 2017 2018 2019 i 2015 2016 2017 2018 2019

Partners Group

1 Preqin Quarterly Update: Private Equity & Venture Capital, Q3 2019 (Data Pack). Data for Q4 2019 downloaded from Pregin Pro. @ REALIZING POTENTIAL IN PR
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Successful transactions completed in 2019 (select examples)

o -;-TErEp;rT - -I : Non-food discount : CAPE Midstream
I giéﬁqﬁm;;” Operational i I ACTION l,‘j{tahi|el" I omeca Platform e
R - [ oA Ll B L e e . SXRANSEn Offshore Wind |

R o o
|

i Provider of catering 1
vermaat services I

1 MERKUR
1 (0 sense Building core |

b o ) e o e

1 ioc | Traditional t
Platform companies , Iraditional toys — - -

L o o e o o e i e o e Schieich(8) manufacturer ] Premium quality
et S e i Niche winner Ay  bubbleand milk tea
| ) . i nergy e e ————————— Gong cha Tailored financing
I N Midstream 1 Building core |  Office : I
[ = Building core | i § Value creationat Y Mixed-use complex

bo-oocaogssos \Berin _ _ assetlevel _ _ _j At ning
: Osmose I;;:?/?::! mgmt. 1 - Manufacturer of T
I it Niche winner S ® 3 wesnnen, dermatology products Retail display
T o e o e i e e i it e e D|forsllf|ed Attractive sub-sector BCR solution provider
- é = . portfolio i " Platform companies
o Confluent I;lhy;:lcal therapy =———/| Barcelona, Madrid Repositioning 2 Early childhood : I
Vil coam;;r:?es = education I o o o
I I Communication | e Attractive sector J : m :otetl 1
Ophtha|mo|ogy | COYAGE Platform | I Tok sse itioni I
2 EYECARE PARTNERS 1 Platform L — _e@a_ns*oi N | —o—yo - —IEDESI—ICA’]Eg— - —l
companies g L L
1 P | Solar PV i
Office/mixed-use : 5345 Operational I Onshore wind
Portfolio — e v2lUE CTEAtION | ) ? Grassroots platform
. . . FENEVIAELE ENERCY N .
recapitalization expansion Industrial
- - - T .
Office Valuecreation
. I Power / Onshore wind atasset level
g - Portfolio Qe Platform ‘r/g)l e e -8R
Austin TX ___recapitalization _j expansion
P ————
Buy 1 Sell |
| pe
.. Partners Group
Source: Partners Group (2019). Past performance is not indicative of future results. For illustrative purposes only. Transaction examples include noteworthy “Sulil’  LcaLiZING POTENTIAL IN PRIVATE MARKETS

investments and divestments across all asset classes and geographies in which Partners Group invested in 2019. There is no assurance that similar investments will
be made. Diversification does not ensure a profit or protect against a loss.


https://www.google.com/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&ved=2ahUKEwjCxsr0kMnkAhWUuZ4KHbQaDLIQjRx6BAgBEAQ&url=https://en.wikipedia.org/wiki/Flag_of_Colombia&psig=AOvVaw3_YpbX714Xz82Lp9Q6Mrkz&ust=1568303755059078
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Macro summary: Thematic Sourcing and value add to create growth and resilience

Lower rates for longer Investment implications

\ - < —
- ol ——

Global GDP growth

e Late cycle expansion continues at e Fed to support (global) growth but | e Rethink defensiveness. Create
amodest pace. US more resilient not as much as market expects growth and stability proactively
than weakening Europe e Continued expansionary policyby | |e Focus on transformative tailwinds

e Inflation remains anchored the ECB and BoJ in the foreseeable with continued growth potential

e Rising headwinds increase the future . . e Factorinlonger holding periods &
chance of a deviation from our ° In.creased un.c.ertalnty may res.ult In multiple contraction in current
base case scenario higher volatility/lower valuations high valuation environment

Modest global growth, with rising ...more downside risk than upside ..focus on value creation and
risks threatening benign outlook... potential for capital markets... entrepreneurial ownership

For illustrative purposes only. Pal’tl’lel’S GI’Oup

Source: Partners Group Private Markets Navigator, Outlook 2020 Q@Y RcALZING POTENTIAL IN PRIVATE MARKETS
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Build a strong conviction for selected sub-sectors and remain more deliberate and

disciplined in sourcing assets compared to a traditional top-down approach

Our Thematic Sourcing approach

Focus area
High +
i Modular . .
HealthIT iﬁg,—‘é%’ilemngtfs governance,risks ~ Nichebusiness e Secular gI’OWth
compliance software processsoftware
Lendf(ierqgﬁcegiany Ophthalmology T pI’OSpeCtS
therapy
— . . App-devtools/ Fc?cu.s on themes .
monitoring/ Discountretails education outsourcing . within sub-sectors with

Modern virtualtrials /b inhunt Petservices  Industrial

logistics il software high visibility on 5-10
systems Automation Data Risk & pension  Specialt
Visibility companents analytical/ML | o) P .chgmiqa}; year secular growth
Pet products tools  consumables distribution &
of secular MRO
growth Contract Network end of
ontrac ; ; . .
manufacturing pom(:::eciﬁzéce& Beauty ® CO“SOIldatlon
Dentaltech €Mgineering Healthy diet potential
ifestyle
Focus on sub-sectors
L where fragmentation
Cell &gene Aspirational .
manufacturers rands levels are relatively
Low Sector legends hi g h
Consumer  Healthcare Industrials T™MT
Concentrated Ability to consolidate Highly
the market fragmented

Our Thematic Sourcing approach results in a steady and predictable near- to mid-term pipeline of lead direct
investment opportunities, which currently stands at around USD 100 billion for private equity

Source: Partners Group Private Markets Navigator, November 2019. For illustrative purposes only. i,
Abbreviations: CRO: contract research organization, F&BS: financial & business services, ML: machine learning, MRO: maintenance, repair, and overhaul, - Partne IS Group
TS

TMT: technology, media and telecommunications. WAl REALIZING POTENTIAL IN PRIVATE MARKE
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Thematic Sourcing results for corporate assets in 2019

Private Es=Se =1
Froe Esells] GONG CHAf

——

Private
equity

Private
equity

_ v‘mEYECARE PARTNERS Schieich (S

One of Germany's largest toy manufacturers of
figurines, playsets and accessories
Consumer; aspirational brands

A leading global pfbvider of premiumquality
Taiwanese bubble and milk tea.
Consumer; flavoring/ingredients

The largest vertlcally mtegrated medical vision
services providerintheUS =
Healthcare; ophthalmology

Healthcare

I " = o= o o= omomomomoE o= omom
. Aging; value-based care

| * Fertility; physical therapy

1 * Ophthalmology

|
|
|
| ® Dental tech/digital dentistry |

Biologics; cell & gene industry
e Oligos; viral vectors; equipment
® Cell & gene manufacturers

Next generation clinical trials

* Unique contract research
organizations

* Remote monitoring/virtual trials

Healthcare efficiency

® Health IT

* Telemedicine

e Diagnostic automation

Non-bank financials
¢ Lender specialty finance
* Insurance brokerage

Financial digitization

» Cashless payment

» Modular governance, risk &
compliance software

QOutsourced services
¢ Risk & pension services
» Facility & hygiene services

Education & training

¢ Private education

¢ EdTech & modular learning
management

Consumer

Customization; SKU proliferation
¢ Contract manufacturing
» Flavoring/ingredients

Health & sustainability

* Beauty

* Healthy diet & lifestyle

¢ Environmental sustainability

Premiumization &

specialty retail

¢ Aspirational brands

* Discount retail/bargain hunt

Pet & vet
* Services
* Products

Industrials

Automation

® Industrial consumables

 Sensors; control systems;
connectivity

Modern logistics
® Systems
* Peripheral components

Advanced manufacturing
 Critical components

* Ceramics; metallurgic
“JIndustrial software

Industrial diswibution

® Specialty chemicals distribution

* Maintenance, repair and
operations

Note: bullet points in black highlight sub-sectors that Partners Group believes are particularly attractive in the current environment.
Abbreviations: EdTech: education technology, SKU: stock keeping units, TMT: technology, media, telecommunications.

T™T I

————T

IT infrastructure simplificatior
* App development tools
* App development outsourcing

Enterprise digital transfcrmation
* MNiche business process software

Explosion of daca
* Analytical/fnachine learning tools
* Public &digital security apps

Network end-point proliferation
* Devices & device engineering

y \ LJV;

REALIZING POTENTIAL IN F

Partners Group
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Thematic Sourcing results for private real estate in 2019

Industrial portfolio

Diversified portfolio

buyout

=X,
& = "i }

A

, \ . > -
Acquisition of two industrial portfolios;
Nashville & Norfolk, US

Industrial: XXL logistics

Acquisition and repositioning of a well diversified
portfolio; Barcelona & Madrid, ES o=
Office; properties with adjacent amenities

‘multi-family projects; Portland, US
Office; capex-starved assets

Residential

Apartments to let
* Expanding cities
* Areas with mass market appezal

Apartments to sell
» Affordable smaller units
* Amenitized urban locations

Affordable housing
* Key worker housing
¢ Discounted market rents

Single family homes to let
* Suburban locations
» Requires scale

Office

CBD construction w/pre-leasing
¢ Cities with supply constraints
o Active pre-leasing markets

CBD repositioning
» Capex-starved assets
® Areas with competitive rents

Non-CBD constr. w/ pre-leasing
= Established office hubs
* Discounted rents to CBD

Non-CBD repositioning
® Areas with good transport links
® Properties with adjacent amenities

Note: bullet points in black highlight Partners Group focus areas.

Abbreviations: CBD: central business district.

~ Industrial
.. ol

Retail

Last mile logistics
* Urban infill locations
# Flexible assets

E.g. Chicago

Regional shopping centers
* Premium fashion
o Leisure/food & beverage

= = = w o=

| XXL logistics

i ® Regional distributioi/ centers
i » High-bay/cross-dolked

f E.z. Nashville, Norfolk

j District shopping centers
* Food & non-food
1 + DiscodntTetailer-anchored

Cold storage
* Demand for grocery delivery
+ Demandior fresh goods

E.z. Seoul

Grocery units
» Convenience offering
¢ Urban infill locations

I?y-brid office-industrial

* Up to 50% office content

® Light product assembly
E.g. Raleigh-Durham

Retail warehouses
¢ Mixed product offering
» Click & collect potential

Other

Urban mixed-use
* Gentrifyirig suburbs
* "Work“ive-play” offering

Student housing
* Strong communities
o Off-campus offer

Senior housing
* Demographic-driven offering
¢ Independent living

Hospitality
* Diversified portfolios
® Established trading history

~ Partners Grou

LW

REALIZING POTENTIAL IN PRIVATE MARKETS
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Thematic Sourcing results for private infrastructure in 2019

Intermittency
management

a\\\ ENFRAGEN |

Leadmg',deveIQ@Fane? and operator of power
generat onas azssets‘.mLathmerlca

Power'gr/a' stablllty

Assets

Transport/logistics

Transport logistics

* Integrated supply chain services
o Mobility services/ Maa$s

« Multi-modal transportation

e Air/rail/water transportation

Ports

* Port operations

» Terminal logistics developmeht

o Automation of towage &
freight handling

Surface transportation

e Private & regional transport

# Roads & rail passenger services

» Next generation mobility:
parking/eVehicle infrastructure

Airports

* Terminal concessions

* Regional airports

« Consolidation opportunities for
fixed-base operators

Power

Ancillary power

# Distributed generation
» Remote power

* Energy-as-a-service

Intermittency management

* Interconnection

» Conventional power as grid
stability solution

e Utility scale battery storage

* Small scale hydro

Renewable wind/ solar

o Wind & solar platforms

# Partnerships with developers
& manufacturers

» Operational assets partially
contracted

Conventional low carbon
* Gas

o Co-generation

* Biomass

* Waste-to-energy

Note: bullet points in black highlight Partners Group focus areas.
Abbreviations: PPP: public private partnership, MaaS: mobility-as-a-service.

Renewable capacity (o
bUI|C| out

A large-scale, integrated renewable energy
‘ platformin Australia with 1.2GW capacity
| Power; wind & solar platforms

- Energy infrastructure |
—

Gra ssroots

Energy management

» Metering/sub-meterirg

* Energy equipment legsing
» Utility location services

[Distribution

Transmission

* Electric transgfiission

* Stand-alongftransmission
networks.

* Gas & electric utilities

® District heating/cooling

* Piped energy distribution
systems

Midstream

¢ Demand-pull (transport,
downstream processing, etc.)

* Supply-push (gathering &
production)

* Storage and export

Social infra/PPPs

Public services
* Digitization of public services
* Smart cities

Health

# Public/private health services
e Elderly care/childcare

» Medical facilities

Housing & education

* Building & convenience utilities

* Higher education asset
concessions

* Student/military housing

Civic and utilities

stV aste(wWaler) treatment/disposal
e Desalination plants

* Community & sports facilities

» Local government facilities

Midstream energy
infrastructure

infrastructure platform
Energyinfrastructure; flow.of energy resources

Communications

Specialty communications

*» Emergency communications

e Network management &
monitoring

Fiber

» Wholesale connectivity

e Network builds for telcos

» End-user/bridging rural divisie

Data centers

e Hyperscale datacenters

* Asset carvesbuts from strategics
» Regionalfedge data centers

Towers/masts

# Support 5G and higher data rates

* Telecom towers, small cells

* Net-co solutions: asset
carve-outs from telcos

Partners Gro

REALIZING POTENTIAL IN F
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AUM DEVELOPMENT 2019

Sustained growth of the platform

13

Development of total assets under management! and number of professionals

AuM development Number of professionals

(in USD billion) (headcount)

2005 2007 2009 2011 2013 2015 2017 2019 2005 2007 2009 2011 2013

Note: assets under management exclude discontinued public alternative investment activities and divested affiliated companies held up to 2013.

1 Partners Group aims to mirror the fee basis for its various programs and mandates when calculating AuM. AuM covers programs, mandates and assets to which Partners Group renders (full or partial)
investment management or advisory services, but does not cover consultant, transaction or other ancillary services it may render to clients or assets from time to time. AuM is typically calculated as
either i) the program size, i) outstanding commitments to investments, iii) the net asset value or the outstanding principal of investments, or iv) the respective investment exposure. The AuM basis is

increased by the amount of assets raised that are based on i) subscriptions, or ii) new fee-paying assets and amounts planned to be invested which would become fee-paying assets in the following six Vo

months. Reductions in the AuM basis for mature programs i) may follow a fixed schedule, ii) can be based on the cost of realizing assets, or iii) may be the result of such programs being liquidated. The
AuM basis is also reduced by redemptions on open-ended programs. Further changes in the AuM basis may be explained by factors such as performance or changes in FX rates.

2015 2017 2019

REALIZING POTENTIAL IN PR

Partners Group



AUM DEVELOPMENT 2019 14

Aligning our reporting currencies

AuM by currency exposure

2010 2019
(USD 28 billion) (USD 94 billion) e We expect afurther broadening of
Others Others USD-denominated offerings and
usp 27 GBP\#4 USD-denominated mandates
19% ’ 10%
EUR
46% . . .
e Wewill align our AuM reporting
EUR
76% currency with the existing USD reporting

currency of our investment activity

We will report our AuM in USD going forward

Note: all figures are based on estimates and currency denomination of underlying programs; assets under management exclude discontinued public alternative Partne rs Group
investment activities and divested affiliated companies. L l.aV REALIZING POTENTIAL IN PRIVATE M
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Breakdown of assets raised and AuM

15

Breakdown of assets raised by asset class in 2019

* Real estate opportunities
* Globalintegrated
* Customized mandates

 _

usD
16.5 billion

* Global senior loans
* Multi-asset credits
* Customized mandates

Private infrastructure (12%)
* Globalintegrated
* Customized mandates

Private equity (43%)

* Direct equity

* Global integrated

* Customized mandates

Breakdown of AuM as of 31 December 2019

Private infrastructure

13%
Private real ‘

estate USD Private equity
(o)
16% 94 billion Rl
Private debt
23%

Traditional Tailored
private markets private markets
programs 94 billion programs
~35% ~65%

N
Structured \\

fund solutions

Partners Group

l)’ REALIZING POTENTIAL |



AUM DEVELOPMENT 2019 16

Continued strong client demand in line with guidance

Total assets under management development (in USD billion, except where stated otherwise)

+16.5 -7.1 +1.4
(EUR +14.8) (EUR-6.4) (EUR +2.6)
Tail-downs: -5.8

-2 Others +1.8 USD 94.1 =EUR83.8bn
it =CHF91.1bn

™ Redemptions: -1.3 FX-0.4
USD 83.3 e

i,

Full-year guidancel: Full-year guidance?:
USD 14.5to 18.0 USD-7.5t0-8.5

(EUR 13to 16) (EUR-6.5t0-7.5)
2018 New money/ Tail-downs & FX & others® 2019
commitments redemptions®

1 EUR guidance for the full-year was EUR 13-16 billion; in USD, guidance translates into USD 14.5-18.0 billion, rounded to the next 0.5 billion (average EUR/USD

FX-rate of 1.12). 2 EUR guidance for the full-year was EUR -6.5 to -7.5 billion; in USD, guidance translates into USD -7.5 to -8.5 billion, rounded to the next 0.5 58

billion (average EUR/USD FX-rate of 1.12). 3 Tail-downs & redemptions: tail-downs consist of maturing investment programs (typically closed-ended structures); P9 Partners Grou
redemptions stem from semi-liquid structured fund solutions (~25% of AuM). 4 Others consist of performance and investment program changes from select \iz
programs.

REALIZING POTENTIAL IN PRIVATE MARKET
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AuM development by asset class (in USD)

Assets under management development 2019 (in USD million)

2019
AuM New money/ 2019 Net
UsbD 2018 commitments Other factors? growth

Private equity 41,133 7,142 -3,291 2%
Private debt 17,565 4,979 -638 25%
Private real estate 14,105 2,495 -1,354 8%
Private infrastructure 10,495 1,897 -418 14%
Total AuM 83,298 16,513 -5,700 13%

§ Partners Group

1 Other factors consist of tail-downs, redemptions, currency effects and others (i.e. performance and investment program changes from select programs). @ LaV REALIZING POTENTIAL IN PRIVATE



AUM DEVELOPMENT 2019

AuM development by asset class (in EUR)

18

Assets under management development 2019 (in EUR million)

2019
AuM New money/ 2019 Net
EUR 2018 commitments Other factors? growth

Private equity 35,972 6,380 -2,284 11%
Private debt 15,361 4,448 -296 27%
Private real estate 12,335 2,229 -984 10%
Private infrastructure 9178 1,695 -207 16%
Total AuM 72,846 14,752 -3,771 15%

§ Partners Group

1 Other factors consist of tail-downs, redemptions, currency effects and others (i.e. performance and investment program changes from select programs). @ LaV REALIZING POTENTIAL IN PRIVATE
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Strong team growth across the entire platformin 2019 (to 1,465 professionals)

Growth of number of professionals (from 1 January 2019 to 31 December 2019)

. Partners Group

I.\JW REALIZING POTENTIAL IN PRIVATE MARKETS
+262 professionals in 2019 (+22%)
Americas Europe Asia-Pacific
+74 professionals (+30%) +85 professionals (+15%) +103 professionals (+26%)

Investments  +47 Investments  +58 Investments +23

Clients Clients +16 Clients
| ‘ | | | | Tokyo
| Corporate +12 | | Corporate 2 | | Corporate +26 | .S |
Toronto % - o eou

Denver e Dubai . Shanghai
H New York London Mumbai .
. G Luxembourg S " Manila
Houston ey . 3
Singapore
[ ]
S&o Paulo Sydne.y

~ Partners Group

.\j':'.W REALIZING POTENTIAL IN PRIVATE MARKETS
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We are committed to further building out our platform globally

Leading asset management business model & organizational focus areas

- e Platform growth
S ﬁf}ﬁfﬁﬁfﬁlﬂ) We focus on developing talent via training
and leadership programs and on onboarding
new professionals

e Service & Operational Excellence
. We foster cross-departmental learning and
Services & Investment Distributions expect operational effectiveness to improve

Operations management
constantly across all teams
e Systems & technology
We invest significantly in systems and
technologies that allow us to leverage private
Processes, systems and technology markets data and know-how (e.g. PRIMERAZ?)

We are committed to further building out our team globally and expect the team to grow in line with AuM

Partners Group

1 PRIMERA s Partners Group's proprietary private markets database. 'Af REALIZING POTENTIAL |
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Expected client demand in 2020

AuM, client demand and other effects (in usD billion)

Full-year 2020 expectations
15-19 Client demand

+16.5 i . |
744 . 833 Tail-downs &
+15.0 : = :L -7.5t0-9.0 redemptions! |
+101 ., . s

50.0 [ ] +1.4 +/- FX & others?
29 -4.0 12 FX & others?
' 16,0 FX & others? = Total AuM
-0.1 FX & others?
FX & others?

2016 2017 2018 2019 2020

1 Tail-downs & redemptions: tail-downs consist of maturing investment programs (typically closed-ended structures); redemptions stem from semi-liquid

structured fund solutions (~25% of AuM). g PaItHeIS GI’OU

2 Others consist of performance and investment program changes from select programs. MY REALIZING POTENTIAL IN PRIVATE MARKET
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Disclaimer

NEITHER THE INFORMATION IN THIS DOCUMENT NOR ANY RELATED MATERIALS MAY BE TAKEN OR TRANSMITTED INTO THE UNITED STATES OR DISTRIBUTED OR REDISTRIBUTED,
DIRECTLY OR INDIRECTLY, IN THE UNITED STATES, AUSTRALIA, CANADA OR JAPAN.

This presentation is strictly confidential to the recipient and has been prepared by Partners Group Holding AG (the "Company") solely for information purposes and use at the presentation to the
respective recipient ("Presentation"). All sources, which have not been otherwise credited, have been derived from Partners Group. The information contained herein consists of slides solely for use
at the Presentation. By attending such Presentation, you agree to be bound by the following terms.

All figures related to assets under management (AuM) and investments are preliminary figures based on management’s estimates for the 12-month period ended 31 December 2019 and as such are
subject to change. Figures provided have been rounded for presentation purposes and in certain instances rounding anomalies may arise.

This Presentation may not be reproduced, retransmitted or further distributed to the press or any other person or published, in whole or in part, for any purpose. Failure to comply with this
restriction may constitute a violation of applicable securities laws. This Presentation does not constitute or form part of and should not be construed as, an offer to sell or issue or the solicitation of
an offer to buy or acquire securities of the Company in any jurisdiction or an inducement to enter into investment activity. No part of this Presentation, nor the fact of its distribution, should form
the basis of, or be relied on in connection with, any contract or commitment or investment decision whatsoever. This Presentation does not constitute a prospectus or a similar communication
within the meaning of article 752, 652a and/or 1156 of the Swiss Code of Obligations ("CO") or a listing prospectus within the meaning of the listing rules of the SIX Swiss Exchange.

Neither the Presentation nor any copy of it may be taken or transmitted into the United States of America, its territories or possessions, or distributed, directly or indirectly, in the United States of
America, its territories or possessions. Any failure to comply with this restriction may constitute a violation of U.S. securities laws. The Presentation is not an offer of securities for sale in the United
States. The Company's securities may not be offered or sold in the United States except pursuant to an exemption from, or transaction not subject to, the registration requirements of the Securities
Act.

Additional restrictions may apply according to applicable securities laws of other jurisdictions, including, without limitation, the European Union, Canada, Australia and Japan.

The information contained in this Presentation has not been independently verified. The Company is not under any obligation to update or keep current the information contained herein.
Accordingly, no representation or warranty or undertaking, express or implied, is given by or on behalf of the Company or any of their respective members, directors, officers, agents or employees
or any other person as to, and no reliance should be placed on, the accuracy, completeness or fairness of the information or opinions contained herein. Nothing herein shall be relied upon as a
promise or representation as to past or future performance. Neither the Company nor any of their respective members, directors, officers or employees nor any other person accepts any liability
whatsoever for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with the Presentation.

This Presentation includes forward-looking statements, beliefs or opinions, including statements with respect to plans, objectives, goals, strategies, estimated market sizes and opportunities which
are based on current beliefs, expectations and projections about future events. The words "believe, " estimate," "forecast," "project," "will," "may," "should" and

expect," "anticipate," "intends,
similar expressions identify forward-looking statements. The forward-looking statements in this Presentation are based upon various assumptions, many of which are based, in turn, upon further
assumptions, including, without limitation, management’s examination of data available from third parties. Although the Company believes that these assumptions were reasonable when made,
these assumptions are inherently subject to significant uncertainties and contingencies which are difficult or impossible to predict and are beyond its control, and the Company may not achieve or
accomplish these expectations, beliefs or projections. Neither the Company nor any of its members, directors, officers, agents, employees or advisers intend or have any duty or obligation to
supplement, amend, update or revise any of the forward-looking statements contained in this Presentation. The information and opinions contained herein are provided as at the date of the
Presentation and are subject to change without notice.
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